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Salesforce
Salesforce is a cloud-based CRM platform that 
offers a wide range of features for sales, 
marketing, customer service, and analytics. It's 
highly customizable and scalable, making it 
suitable for businesses of all sizes. Salesforce 
provides tools for lead management, opportunity 
tracking, email marketing, and more.
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HubSpot CRM
HubSpot CRM is known for its user-friendly 
interface and comprehensive set of marketing, 
sales, and service tools. It offers features like 
contact management, email tracking, task 
automation, and reporting. HubSpot CRM 
seamlessly integrates with other HubSpot tools, 
making it a popular choice for businesses looking 
for an all-in-one marketing and sales solution.
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Zoho CRM
Zoho CRM is a cloud-based platform that 
provides a range of features for sales automation, 
marketing automation, and customer support. It 
offers modules for lead management, pipeline 
management, email marketing, and social media 
integration. Zoho CRM is known for its 
affordability and flexibility, making it suitable for 
small to medium-sized businesses.
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Microsoft
Dynamics 365
Microsoft Dynamics 365 is a suite of cloud-based 
business applications, including CRM and ERP 
solutions. It offers modules for sales, marketing, 
customer service, field service, and more. 
Microsoft Dynamics 365 integrates seamlessly 
with other Microsoft products like Office 365, 
SharePoint, and Power BI, providing a 
comprehensive solution for businesses that 
already use Microsoft technology.
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Oracle CX
Oracle CX offers a suite of cloud-based 
applications for sales, marketing, and service 
automation. It provides features for lead and 
opportunity management, marketing campaign 
automation, customer service ticketing, and 
analytics. Oracle CX integrates with other Oracle 
Cloud applications and third-party tools to 
provide a comprehensive solution for managing 
customer relationships.
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Pipedrive
Pipedrive is a sales-focused CRM software 
designed to help businesses manage their sales 
pipelines effectively. It offers features for lead 
tracking, deal management, email integration, and 
sales reporting. Pipedrive's intuitive interface and 
customizable workflow make it popular among 
sales teams of all sizes.
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SugarCRM
SugarCRM is a flexible and customizable CRM 
platform that offers features for sales, marketing, 
and customer support. It provides tools for lead 
management, opportunity tracking, email 
marketing, and case management. SugarCRM can 
be deployed in the cloud or on-premises, and it 
offers a range of deployment options to suit 
different business needs.
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Freshsales
Freshsales is a CRM software solution designed 
for high-velocity sales teams. It offers features for 
lead scoring, email tracking, activity management, 
and sales forecasting. Freshsales also provides 
built-in phone and email capabilities, allowing 
sales teams to communicate with prospects and 
customers directly from the platform.
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Zendesk
 Zendesk Sell is a sales automation platform that 
offers features for lead management, sales 
tracking, and productivity tools. It provides 
integrations with other Zendesk products for 
customer support and engagement. Zendesk 
Sell's mobile app and intuitive interface make it 
easy for sales teams to manage their pipelines 
and stay connected with customers on the go.
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Agile CRM
Agile CRM is an all-in-one CRM platform that 
offers features for sales, marketing, and customer 
service. It provides tools for contact management, 
email tracking, lead scoring, and social media 
integration. Agile CRM also offers automation 
features like drip campaigns, appointment 
scheduling, and helpdesk ticketing.
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